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Dear Andy:

You asked me to provide a Brief overview on the value we have realized from our

relationship with Ahern and
continue to be impressed by
on a proprietary basis. ‘Mori
investment bankers, it is cle

Associates. In the 3 years we have worked together, |
 yaur team’s ability to find high quality acquisition targets
pover, when | compare Ahern and Associates to other

»ar to me that you have a different, better and

differentiated business model.

There are times when you h
strategy point of view, but

ave brought us companies that were not a fit from a
-cannot think of one where you recommended a bad

company. There are times when we have disagreed. Even then, | came away with

additional perspective that

positively impacted my perspective on the overall market.

While there are good investment bankers who specialize in transportation and
logistics, none are as focused on the industry, none have the broad range of
relationships and none of them can provide the type of attractive targets we have

~ closed together. In addition, | find tremendous value in my unconditionat trust of you

and your team and your integrity. Acquisitions tend to have risk by their very nature,

but | know one risk | do not|
with deep and accurate ins

As you know, Greatwide is

have to worry about is Ahern and Associates providing me
ghts into all of the targets you have brought to me.

hot active in the market at the current time. That will

change and | took forward o the day when we are in a position to actively work

together again.

Sincerely,

?fj i Sl /?/ ]

Richard M. Metzier
Chief Commercial Officer




